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A LETTER FROM OUR COFOUNDERS
Dear Attendees,
Thank you very much for once again joining us for our second annual Life Sciences
Collaborative conference. When we formed this group only a few years ago, our goal was
to facilitate greater connectivity in the region amongst entrepreneurs, investors and other
stakeholders in the success of early-stage and emerging companies. We frequently hear
from so many people that it's difficult to find resources for their innovative company. We
hear complaints that other major markets are far better at facilitating the necessary
connections that it takes to launch a new company. The Life Sciences Collaborative and
this event, in particular, was created to build a platform for networking and education.
We are thankful to so many people that worked extremely hard to produce this
conference. In particular, our conference chairman, Kathleen DeLawrence, has provided
the leadership that is necessary to build this type of event. We also thank our committee
members that participated in the design of the meeting, weekly phone calls and
attended the meetings that are necessary to recruit our great panelists and keynote
speakers. We don't charge for membership, we don't accept sponsorship money and
there isn't anyone being paid a fee or salary to build this event today. The Life Sciences
Collaborative is truly that rare example of passionate people coming together for a
common purpose and building something that brings value to all that are engaged.
We would also like to acknowledge our Collaborators. These are the organizations in this
region that join us in our passion for improving the level of education and connectivity in
the region in the life sciences industry. We thank all of our Collaborators for helping to get
us visibility for this event.
Finally, thanks to our meeting planning team, Kelly Kennedy, Keri Lubanski and Jacqueline
Arnold for managing all the administrative and logistical details that go into producing this
event. We could not have done it without them.
We hope you enjoy the conference.
Sincerely

Steven Kantor, Co-Chair
Executive Vice President
KEH Insurance Agency, Inc.

Robert W. Fesnak, CPA, Co-Chair
Parnter, Entrepreneurial Service Leader
McGladrey LLP
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A LETTER
FROM OUR EVENT
COMMITTEE CHAIR
Dear Attendee,
Thank you for joining us at our second annual event! We are thrilled to bring together this
diverse audience from the region’s pharmaceutical, biotechnology and medical device
community. We see this annual event as the Life Sciences Collaborative cornerstone
event.
We continue to host monthly breakfast meetings between CEO’s and leaders in this sector
as well as offer networking events with industry relevant topics that are timely to the everchanging landscape of life sciences.
This year’s annual program targets the criticality of commercial planning from asset
inception through development and market launch. The importance of intellectual
property management, reimbursement, clinical development are all integrated to define
business milestones which drive value for ongoing financial investment. These points of
integration will be discussed among our panelists based on their learnings and
experiences. We invite you to participate along with them during the Q&A session and
networking opportunities scattered throughout the day.
We would like to specifically acknowledge our Collaborators, who were instrumental in
expanding the visibility of this event in the true spirit of collaboration on behalf of our
common goals. We look forward to continue bringing you programs like this to enrich your
learnings and add to the collaborations within the Mid-Atlantic life sciences industry.
Sincerely,

Kathleen P. DeLawrence
Annual Event Committee Chair
Ability Prosthetics & Orthotics
Chief Operating Officer

Connecting Leaders in Sciences and Business

ABOUT LSC

Who We Are
The Life Sciences Collaborative is a select group of industry veterans and executives
from the pharmaceutical, biotechnology, and medical device sectors, and industry
service providers who share a common vision of increasing the success of emerging
life sciences businesses in the Mid-Atlantic Region.

Mission Statement
The mission of the Life Sciences Collaborative is to promote connectivity among
leaders in emerging life sciences businesses through networking, education, training,
and mentorship with the goal of advancing professional development and business
growth in the Mid-Atlantic Region.
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PROGRAM AGENDA

7:00 - 8:00 AM
•Registration and Networking
8:00 - 8:15 AM
• Welcome
8:15 - 9:30 AM
• Panel #1 - Design for Market Protection: Intellectual Property Strategy Planning
9:30 - 9:45 AM
• Break
9:45 - 11:00 AM
• Panel #2 - Design for Market Success: Commercial Strategy Planning
11:00 - 11:15 AM
• Break
11:15 AM - 12:15 PM
• Panel #3 - Design for Investment: Financing Each Stage
12:15 - 12:45 PM
• Keynote Speaker
12:45 - 1:00 PM
• Closing Remarks
1:00 - 2:30 PM
• Lunch and Networking
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OPENING REMARKS

Andrew M. Peterson, PharmD, PhD
John Wyeth Dean of the Mayes College
Professor of Clinical Pharmacy & Health Policy
University of the Sciences

Andrew Peterson PharmD, PhD, is the John Wyeth Dean of the Mayes College and Professor of Clinical
Pharmacy and Health Policy at University of the Science in Philadelphia and was formerly the Chair of
the Department of Pharmacy Practice/Pharmacy Administration.
Before joining USciences in 1996, he was an Assistant Director of pharmacy and clinical services at
Thomas Jefferson University Hospital and an Associate Director of pharmacy, drug information, and
clinical services at Crozer-Chester Medical Center.
Highly regarded in the fields of Pharmacy Management and Health Policy, Dr. Peterson has more than
20 years research experience in pharmacy management, managed care pharmacy, medications
compliance, and more recently, medications in the environment. His accomplishments are wide
ranging: he has produced a large body of research and scholarly work, created innovative
programming, and secured significant grand dollars.
Known for his commitment to mentoring others and fostering success, recognitions include several
awards for excellence in teaching and for learning innovation.
Dr. Peterson speaks at conferences around the world on issues related to pharmacy and health
policy. He is co-author of an authoritative text for mid-level practitioners: Advanced
Pharmacotherapeutics: A Practical Approach published in 2013, editor of the book Managing
Pharmacy Practice: Principles, Systems and Strategies, and a contributor to numerous peer
publications. His journal reviews include the American Journal of Hospital/Health System Pharmacy,
Journal of the American Pharmaceutical Association, Journal of the American Medical Association,
and Lancet.
Active in the academic and research communities, Dr. Peterson has served on the boards of many
professional organizations. He is also a member of Rho Chi Pharmacy Honor Society and Phi Lamda
Sigma Pharmacy Leadership Society.
Dr. Peterson earned his PharmD from Virginia Commonwealth University and his PhD in Health Policy at
USciences. He also completed an Advanced Residency in Hospital Pharmacy Administration at
Jefferson Medical College of Thomas Jefferson University and a Residency in Hospital Pharmacy
Practice from Rush-Presbyterian St. Luke’s Medical Center. He lives in suburban Philadelphia.
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PANEL #1

DESIGN FOR MARKET PROTECTION:

INTELLECTUAL PROPERTY STRATEGY PLANNING
Moderator:

Dipanjan “DJ” Nag, PhD, MBA, CLP, RTTP
President & CEO, IP Shakti, LLC

Long-term market success for any product is built on a foundation of strong IP strategy development
that is critical to delivering long-term market success for any product. Investors seek out opportunities
that have strong IP, Freedom to Operate support and international strategy plans in place. This panel
will provide insight, guidance and lessons learned through successes and failures they have
experienced.

Moderator
Dipanjan “DJ” Nag, PhD, MBA, CLP, RTTP
President & CEO
IP Shakti, LLC

Dr. Dipanjan (DJ) Nag is the CEO and President of IP Shakti LLC, an early stage translation fund
focused on medical devices. In 2013, IP Shakti launched two successful medical device companies
and acted as an advisor for a licensing company (PPRO) founded by Mr. Jay Walker, which went
public in the US. DJ was previously the Executive Director, Office of Technology Commercialization at
Rutgers University. He led the overall commercialization efforts from a $430 M research budget. The
focus was to out license technologies and create spin-off companies from the University. Under his
leadership Rutgers University ranked among the top 10 universities for creating startups according to
AUTM survey (2011). DJ was a Vice President at ICAP Ocean Tomo, an intellectual property
transaction firm, a subsidiary of ICAP Plc. He concentrated on private sale of biotechnology and life
sciences technology areas at ICAP Ocean Tomo. Before that he was a Director at Ocean Tomo, an
intellectual property merchant bancR, responsible for private sale, patent auctions and valuation of
intellectual property assets. He was the Director of Operations in the Office of Technology
Development at the University of Nebraska-Lincoln (UNL) prior to joining Ocean Tomo. Overall, he is
credited for contributing in the formation of more than 30 startup companies and more than 300
license agreements from university technology transfer.
As an active member of The Association of University Technology Managers (AUTM) and the Licensing
Executive Society (LES), Dipanjan served as an elected member of the AUTM Board and Vice
President for Professional Development for AUTM (2012-2014). In 2005 he received the prestigious
Howard Bremer Scholarship in technology transfer. He is currently a faculty member at the Rutgers
University, in both Rutgers Business School as well as the Masters in Business and Science Program and
teaches Intellectual Property Strategy. He is a Visiting Professor at Shizuoka University, Hamamatsu,
Japan. DJ received his Ph.D. in biophysical chemistry and instrumentation from UNL and performed
research in the area of unusual DNA structures and interaction of cations. He also holds a MS in
chemistry and a Bachelor in Pharmaceutical Engineering. In 2005 he received his MBA in marketing
from UNL. In 2006 he completed the Harvard Negotiation Course.
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PANEL #1 CONTINUED..

DESIGN FOR MARKET PROTECTION:

INTELLECTUAL PROPERTY STRATEGY PLANNING
Moderator:

Dipanjan “DJ” Nag, PhD, MBA, CLP, RTTP
President & CEO, IP Shakti, LLC

Long-term market success for any product is built on a foundation of strong IP strategy development
that is critical to delivering long-term market success for any product. Investors seek out opportunities
that have strong IP, Freedom to Operate support and international strategy plans in place. This panel
will provide insight, guidance and lessons learned through successes and failures they have
experienced.

Panelist
John F. Ritter, J.D., MBA
Director
Office of Technology Licensing at
Princeton University

John has been the Director of Princeton’s OTL since 1999 and has worked there since 1996. Under
John’s leadership, Princeton’s OTL has successfully employed a customer service approach to
facilitating the translation of Princeton-developed technologies to the marketplace. Emphasis is
placed on developing strong relationships with inventors and industry collaborators to promote repeat
customers with Princeton.
John has presented numerous times over the last 20-plus years at AUTM meetings in the U.S. and
abroad, and serves on the AUTM Board as Vice President, Metrics and Surveys. John also has served
on the Contracts and Intellectual Property Committee of the Council on Governmental Relations
(COGR) since 2002.
Prior to Princeton, John was a senior licensing professional at Rutgers University handling engineering
and physical science technologies, including some from his former engineering professors. Before
getting involved in technology licensing John held several positions in sales and marketing in the
materials industry.
Mr. Ritter has a B.S. in Engineering from Rutgers, an MBA from Fairleigh Dickinson University, and a J.D.
with Honors from Rutgers School of Law. A Registered Patent Attorney, he is licensed to practice law in
New Jersey.
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PANEL #1 CONTINUED..

DESIGN FOR MARKET PROTECTION:

INTELLECTUAL PROPERTY STRATEGY PLANNING
Moderator:

Dipanjan “DJ” Nag, PhD, MBA, CLP, RTTP
President & CEO, IP Shakti, LLC

Long-term market success for any product is built on a foundation of strong IP strategy development
that is critical to delivering long-term market success for any product. Investors seek out opportunities
that have strong IP, Freedom to Operate support and international strategy plans in place. This panel
will provide insight, guidance and lessons learned through successes and failures they have
experienced.

Panelist
Cozette McAvoy
Senior Attorney
Oncology Pharma Patents
Novartis

Cozette M. McAvoy is an award winning Senior Attorney for the Cell & Gene Therapies and Oncology
business franchises at Novartis Pharmaceuticals Corp., focusing on both traditional pharmaceuticals
and complex biologics. She manages IP and general legal brand work, including acquisition due
diligences, contract and license negotiations, product strategy and development, and litigation and
opinions.
Recent closed deals include a process development collaboration and supply agreement with
Oxford BioMedica relating to the LentiVector® platform, and a supply and exclusive license with Life
Technology relating to Dynabeads® CD3/CD28 CTS™, both for use in the production of CARTs
(chimeric antigen receptor t-cell products).
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PANEL #1 CONTINUED..

DESIGN FOR MARKET PROTECTION:

INTELLECTUAL PROPERTY STRATEGY PLANNING
Moderator:

Dipanjan “DJ” Nag, PhD, MBA, CLP, RTTP
President & CEO, IP Shakti, LLC

Long-term market success for any product is built on a foundation of strong IP strategy development
that is critical to delivering long-term market success for any product. Investors seek out opportunities
that have strong IP, Freedom to Operate support and international strategy plans in place. This panel
will provide insight, guidance and lessons learned through successes and failures they have
experienced.

Panelist
Ryan O’Donnell
Partner
Volpe & Koenig

Ryan O’Donnell is a Shareholder at Volpe and Koenig, P.C. and Chair of the firm’s Life Science
Practice Group. His practice focuses on chemical, biotechnology, and medical device patent
prosecution, inter partes disputes, intellectual property litigation and licensing, and conducting
validity, infringement and freedom to operate analyses.
Ryan represents established and emerging companies and universities in intellectual property
counseling, litigation, and licensing. Ryan works with his clients to routinely review their intellectual
property assets and provide counseling on new and creative ways to maximize the value of those
assets through licensing, enforcement, or strategic partnerships. Ryan has played a key role in
assisting his clients with successful industry-wide licensing programs and mutual cross-licensing
programs.
Ryan has served as trial counsel in patent infringement disputes in various U.S. Federal District Courts,
the U.S. Court of Appeals for the Federal Circuit and Ninth Circuit, and before the International Trade
Commission (ITC). Ryan has obtained several favorable claim construction opinions in patent
infringement matters and has negotiated the successful pre-trial resolution of several complex
intellectual property matters.
Ryan also has significant experience with USPTO reexamination proceedings, inter partes review
proceedings, patent interferences, and arguing appeals before the USPTO Patent Trial and Appeal
Board.
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PANEL #2

DESIGN FOR MARKET SUCCESS:
COMMERCIAL STRATEGY PLANNING
Moderator:

Matt Cabrey
Executive Director, Select Greater Philadelphia

Market success is built on the foundation of solid IP Strategy and delivered through planning for
commercially viability. Commercial strategy development is defined market facing data,
reimbursement strategies and commercial planning that inform labeling requirements, clinical study
designs, healthcare economic outcomes and pricing targets. A successful management team utilizes
this plan as the touchstone for making lifecycle decisions that are key to delivering on a successful
commercial outcome. This panel will discuss the critical success factors required to develop and
deliver a robust and executable commercial plan.

Moderator
Matt Cabrey
Executive Director
Select Greater Philadelphia

As Executive Director of Select Greater Philadelphia, Matt leads the team effort to market the 11county region of northern Delaware, southern New Jersey and southeastern Pennsylvania to a
national and international audience as a top-tier place to do business. Select, an affiliate of the
Greater Philadelphia Chamber of Commerce, partners with business and civic leaders, economic
development teams, and other public / private entities to help drive economic growth by attracting
organizations to the region and helping existing organizations expand. Matt is a member of the
Chamber’s leadership team, and drives the development and implementation of regional marketing
initiatives.
Prior to joining the Chamber, Matt held leadership roles with Shire plc, an international specialty
biopharmaceutical company; worked with PNC Bank where he managed regional communications
projects; led media relations and related communications activities with Keystone Mercy Health Plan,
the largest HMO serving medical assistance recipients in Pennsylvania; and held a variety of
marketing and communications positions with the American Red Cross. Matt began his professional
career in radio producing public affairs programs and sporting events. Matt volunteers regularly as an
advisor, speaker, moderator and emcee, with numerous trade associations, philanthropic and
community organizations.
A graduate of Penn State University, Matt earned a Bachelor of Arts in journalism with a minor in
sociology, and studied mass communications at Manchester University in England. He is a proud
native of Philadelphia's Overbrook neighborhood, and resides with his wife and three children in
Chester County, Pennsylvania.
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PANEL #2 CONTINUED..

DESIGN FOR MARKET SUCCESS:
COMMERCIAL STRATEGY PLANNING
Moderator:

Matt Cabrey
Executive Director, Select Greater Philadelphia

Market success is built on the foundation of solid IP Strategy and delivered through planning for
commercially viability. Commercial strategy development is defined market facing data,
reimbursement strategies and commercial planning that inform labeling requirements, clinical study
designs, healthcare economic outcomes and pricing targets. A successful management team utilizes
this plan as the touchstone for making lifecycle decisions that are key to delivering on a successful
commercial outcome. This panel will discuss the critical success factors required to develop and
deliver a robust and executable commercial plan.

Panelist
David Blaszczak
Founder
Precipio Health Strategies

David Blaszczak is widely recognized as one of the leading policy experts in life sciences and
healthcare delivery, with almost 20 years of experience. He has been an adviser to many of the
largest and most successful investment firms in the U.S. for nearly the past decade. This includes
working with mutual funds on strategy of investable ideas among publicly traded companies and
advising private equity firms on leveraged buyouts across the healthcare spectrum.
Prior to Mr. Blaszczak’s experience among financial institutions, he previously worked for the
government at both the state and federal level. At the U.S. Department of Health and Human
Services (HHS), he helped advise the Secretary of HHS and the Administrator of the Centers for
Medicare and Medicaid Services (CMS). This included implementation of the Medicare Modernization
Act and also development of policy in areas, such as: managed care, health IT, provider
reimbursement, and other key policy areas.
His first foray into public policy was through the Maryland Office of the Attorney General followed by
the Maryland Department of Insurance where he focused his efforts on regulation of insurers and
working with medical societies.
He earned a Bachelor of Arts in Health Administration and Master’s in Public Policy from the University
of Maryland, Baltimore.

Connecting Leaders in Sciences and Business

PANEL #2 CONTINUED..

DESIGN FOR MARKET SUCCESS:
COMMERCIAL STRATEGY PLANNING
Moderator:

Matt Cabrey
Executive Director, Select Greater Philadelphia

Market success is built on the foundation of solid IP Strategy and delivered through planning for
commercially viability. Commercial strategy development is defined market facing data,
reimbursement strategies and commercial planning that inform labeling requirements, clinical study
designs, healthcare economic outcomes and pricing targets. A successful management team utilizes
this plan as the touchstone for making lifecycle decisions that are key to delivering on a successful
commercial outcome. This panel will discuss the critical success factors required to develop and
deliver a robust and executable commercial plan.

Panelist
Terri Bernacchi, PharmD, MBA
Founder & President
Cambria Health Advisory Professionals

Terri Bernacchi specializes in managed markets, compliance, contract management and
strategy, formulary and rebate pricing support, and operational execution for the life
sciences industry. She has an extensive background in managed care audits and business
process services for pharmaceutical companies, health plans, PBMs and ACOs. Her
expertise includes assisting clients with a myriad of managed markets agreements
between manufacturers and their trading partners: payers, PBMs, coupon card vendors,
340B, Medicaid or Medicare Part D or specialty distributors.
Terri brings several decades of senior management experience with provider, payer and
pharmaceutical suppliers. She has led numerous training sessions and workshops, spoken
at industry conferences and published various articles over her 30-year career. She
founded Innovative Health Strategies, a technology-enabled business solutions provider
that supported manufacturers regarding rebate and pricing agreements. She sold the
company to IMS Health in 2007. Previously, Terri worked at BCBS of Wisconsin, where she
oversaw pharmacy services, worked with employer groups, managed manufacturer
rebate contracting, and chaired the Pharmacy & Therapeutics Committee. Her other
professional experience includes working for an Integrated Delivery Network, as a
pharmaceutical sales representative, and as a clinical pharmacist in a teaching hospital.
Terri has a BS in Pharmacy from the University of Wisconsin-Madison, an MBA from Keller
and a PharmD from the University of Florida-Gainesville.
Today, Terri is focused on several initiatives as a senior partner and shareholder of Valiant
Health, partnership in SME Health Systems, and Cambria Health Advisory Professionals.
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PANEL #2 CONTINUED..

DESIGN FOR MARKET SUCCESS:
COMMERCIAL STRATEGY PLANNING
Moderator:

Matt Cabrey
Executive Director, Select Greater Philadelphia

Market success is built on the foundation of solid IP Strategy and delivered through planning for
commercially viability. Commercial strategy development is defined market facing data,
reimbursement strategies and commercial planning that inform labeling requirements, clinical study
designs, healthcare economic outcomes and pricing targets. A successful management team utilizes
this plan as the touchstone for making lifecycle decisions that are key to delivering on a successful
commercial outcome. This panel will discuss the critical success factors required to develop and
deliver a robust and executable commercial plan.

Panelist
Paul Firuta
President of US Commercial Operations
NPS Pharma

Paul Firuta is currently the President of US Commercial Operations for NPS Pharma with twenty-three
years of industry experience launching and commercializing biologics and pharmaceutical products.
Previously, Mr. Firuta served ViroPharma, Inc. from 2008 to 2014 as Vice President and General
Manager, Americas. Mr. Firuta was responsible for Canadian and Latin America business unit. Prior to
Viropharma, he served on the commercial leadership team for Lev Pharmaceuticals and OraPharma
a subsidiary of Johnson and Johnson. His responsibilities included developing strategic plans and
leading the Sales and Marketing, Managed Care, and Markets Access business functions. He also
served SmithKline Beecham for nine years in multiple roles in the Managed Care Division.
Mr. Firuta began his career in finance and accounting as an Asset/Liabilities Management Analyst for
a large national bank and Internal Auditor for a large national conglomerate, both affording him
opportunity to gain early international experience. Mr. Firuta received his bachelor’s degree from
King’s College and Masters of Business Administration from St. Joseph’s University.
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PANEL #3

DESIGN FOR INVESTMENT:
FINANCING EACH STAGE
Moderator:

Shahram Hejazi, PhD
Venture Partner, BioAdvance

Investors expect clarity in market-based reimbursement strategies for assets through each stage of
development. De-risking technologies through informed commercial thinking and demonstrated
knowledge of market dynamics are key to sustaining investments through each stage of
development. This panel is designed to discuss financing strategies from seed capital, mid-stage,
strategic investors and non-profit partners.

Moderator
Shahram Hejazi, PhD
Venture Partner
BioAdvance

Dr. Shahram Hejazi is a life science investor/entrepreneur with executive general management
experience in early-stage ventures and large global companies. Over his 20+ year career, Shahram
has founded and/or directed the growth of more than a dozen startup companies. Since 2008, he has
been a Venture Partner with BioAdvance, where he leads investments in medical devices,
diagnostics, research tools and health IT. At BioAdvance he is a Board Director of Infrascan Inc.,
Optofluidics Inc., Enzium Inc., WellTrackOne Inc., HealthQX LLC (Observer), and Leversense LLC. In
addition to his Board responsibilities at BioAdvance, Shahram is also on the Boards of SibTech Inc., and
Integral Molecular Inc. He is also the founder and CEO of Optimeos Life Sciences, a company based
on a nanoparticle technology licensed from Princeton University. Shahram is currently the 2014/2015
James Wei Visiting Professor of Entrepreneurship at Princeton University, teaching a senior level course
on entrepreneurship and venture capital.
Prior to these, (2004-2008), Shahram was the President of Kodak's Molecular Imaging division - where
he had global responsibility for R&D, manufacturing, operations, sales, marketing and service of three
diverse business lines – and eventually selling it to a private equity firm. Before Kodak, (2001-2004) he
was the founding CEO of Zargis Medical Corp. (a Siemens spinoff ) where he led the company from
raising capital and the technology development to completion of several clinical trials, successful FDA
regulatory approval and product launch – the company was later sold to 3M. Prior to Zargis, (19962001) Shahram was the Global Head of the Strategic Business Development at Siemens medical,
responsible for identifying early stage growth/investment opportunities and new business
development.
Earlier in his career, Shahram held R&D management positions at Kodak (Rochester) and IBM
(Yorktown Heights). His past Board responsibilities includes FDA Industry Advisory Panel Member for
Molecular and Clinical Genetic Devices, Fox Chase Cancer Center, Bioscan Inc., Alpha Innotech
Corp. Shahram also serves on several university venture panels, and a speaker at many
entrepreneurship events. Shahram has a PhD in electrical engineering with emphasis in biophysics
(SUNY at Buffalo) and an executive business education (Stanford University).
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PANEL #3 CONTINUED..
DESIGN FOR INVESTMENT:
FINANCING EACH STAGE
Moderator:

Shahram Hejazi, PhD
Venture Partner, BioAdvance

Investors expect clarity in market-based reimbursement strategies for assets through each stage of
development. De-risking technologies through informed commercial thinking and demonstrated
knowledge of market dynamics are key to sustaining investments through each stage of
development. This panel is designed to discuss financing strategies from seed capital, mid-stage,
strategic investors and non-profit partners.

Panelist
Ting Pau Oei
Managing Director
Easton Capital (NYC)

Ting Pau is currently a Managing Director of Easton Capital, a New York City life sciences venture
capital firm. He joined Easton in 2013. Ting Pau is currently on the board of two Easton portfolio
companies, WellTrackOne LLC, and Expanding Orthopedics Inc.
Ting Pau is also the Managing Director and founder of Fox Feather Ventures LLC, a venture capital
advisory firm focused on the life sciences industry. Fox Feather Ventures LLC assists early stage
healthcare companies in developing and executing their strategic goals and raising venture capital
funding. He currently serves as Executive Chairman of Otomagentics LLC, a spinout from the University
of Maryland; and as Vice Chairman of xMD Diagnostics LLC, a diagnostics company whose
technology is licensed from the NIH.
Prior to founding Fox Feather Ventures in 2012, Ting Pau was a Partner at L Capital Partners, a $165
million venture capital firm where he was responsible for their healthcare practice. His team
managed the healthcare portfolio of eight biotechnology and medical device companies.
Prior to 2004, Ting Pau spent 22 years at Johnson & Johnson in a variety of executive positions. He was
Vice President, Johnson & Johnson Development Corporation, J&J’s long standing venture capital
arm from 1992-2004. His responsibilities included venture investments in biopharmaceutical,
diagnostics and information technologies companies. Over the years, Ting Pau has invested in over 50
companies and been on the boards of over 20 companies.
Over this broad career, Ting Pau gained extensive executive experience in general management,
mergers & acquisitions, business development, licensing, and marketing/sales of pharmaceutical and
medical device products which have strategically guided his venture capital investments.
Additionally, Ting Pau has brought a global operating mindset to his investing pursuits based on his
many years of working and living abroad.
Prior to joining J&J, Ting Pau held positions of increasing responsibility at Abbott Laboratories, Merck &
Co. and American Cyanamid.
Ting Pau received his undergraduate degree in economics from Union College (N.Y.) and MBA in
international business from Columbia Business School. Ting-Pau and his wife, Suzana, live in Tewksbury,
New Jersey.
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PANEL #3 CONTINUED..
DESIGN FOR INVESTMENT:
FINANCING EACH STAGE
Moderator:

Shahram Hejazi, PhD
Venture Partner, BioAdvance

Investors expect clarity in market-based reimbursement strategies for assets through each stage of
development. De-risking technologies through informed commercial thinking and demonstrated
knowledge of market dynamics are key to sustaining investments through each stage of
development. This panel is designed to discuss financing strategies from seed capital, mid-stage,
strategic investors and non-profit partners.

Panelist
Manya Deehr
CEO & Founder
Pediva Therapeutics

Manya Deehr is the CEO and founder of Pediva Therapeutics, a company focused on reengineering
commercial stage products for pediatric applications, and the co-founder and principal of the Life
Sciences Law Group, a law firm dedicated to providing business savvy legal services to the life
sciences industry.
She has spent over 20 years advising public and private life sciences companies, including companies
in all stages of development, drug and device discovery, drug delivery, and commercialization. She
focuses her practice on advising companies in transition: whether they are acquiring or divesting of
products, launching a product, entering the U.S. market, establishing their first compliance program,
policies and procedures, or organizing and preparing the company for sale. She has provided
strategic and operational support for numerous consumer and prescription product
launches/relaunches, including drug delivery technologies, animal health, orphan, and pediatric
drugs. Her breadth of experience uniquely positions her to anticipate and prioritize company needs.
She is particularly adept at designing and coordinating strategies to achieve business objectives by
optimizing product portfolio value in advance of company sale or product divestiture.
In addition to facilitating company exits, Manya has extensive experience in structuring and
negotiating life sciences collaboration transactions, negotiated deals well in excess of an est. $25B for
numerous companies at all stages of development from university technology acquisitions to late
stage product candidate divestitures and acquisitions for major pharmaceutical companies during
her tenure as a partner and member of the life sciences steering committee at Morgan Lewis LLP.
Manya has held a number of executive leadership positions in pharmaceutical companies, including
Receptagen, Eurand, and Velcera, and has played integral roles in facilitating IPO, secondary and
debt financings and successful company exits in her tenure with those companies.
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PANEL #3 CONTINUED..
DESIGN FOR INVESTMENT:
FINANCING EACH STAGE
Moderator:

Shahram Hejazi, PhD
Venture Partner, BioAdvance

Investors expect clarity in market-based reimbursement strategies for assets through each stage of
development. De-risking technologies through informed commercial thinking and demonstrated
knowledge of market dynamics are key to sustaining investments through each stage of
development. This panel is designed to discuss financing strategies from seed capital, mid-stage,
strategic investors and non-profit partners.

Panelist
Sanjoy Dutta, PhD
Assistant VP, Translational Development &
International Research
Juvenile Diabetes Research Foundation, New York

Sanjoy Dutta, Ph.D., is the assistant VP of Translational Development and leads the international
research programs. He strategically manages a portfolio of academic, biotech, and pharmaceutical
initiatives and partnerships that evaluate a strong and promising pipeline of candidate drugs, devices,
and related opportunities relevant for all ages and stages of type 1 diabetes. Previously, Dr. Dutta was
the associate director of translational medicine and clinical biomarkers at Bristol-Myers Squibb,
overseeing the metabolic diseases therapeutic area. He worked on multiple programs in early- and
late-stage clinical development, discovering, developing, and validating markers of efficacy, safety,
mechanism, genetic predisposition, and other aspects in diabetes and obesity. He was part of the
team whose work led to the development of Onglyza and Forxiga, currently on the market for the
treatment of type 2 diabetes. Prior to that, he was principal scientist of cardiovascular and metabolic
diseases at Hoffmann-La Roche, where he led or was a key member of various drug discovery
programs in this therapeutic area.
Dr. Dutta received postdoctoral training from the department of cell biology and the Joslin Diabetes
Center at Harvard Medical School in Boston, where he developed and studied genetic models of
diabetes. He obtained his doctorate from the department of biochemistry and molecular biology at
the University of Southern California, studying skeletal and cardiac muscle gene expression and
responses to drugs during cardiac disease. Dr. Dutta has authored several articles, contributed to
regulatory filing documents, and given presentations at domestic and international meetings; he was
a member of the American Heart Association and has been a member of the American Diabetes
Association and European Association for the Study of Diabetes for more than a decade. He hails
from India, where he completed his Master of Science in biochemistry and neurosciences before
coming to the United States.
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KEYNOTE SPEAKER

Robert Radie
President & CEO
Egalet Corporation

Mr. Radie is president, chief executive officer and a member of Egalet’s board of
directors, positions he has held since March 2012. From November 2010 to October
2011, Mr. Radie served as president and chief executive officer of Topaz
Pharmaceuticals Inc., a specialty pharmaceutical company acquired by Sanofi
Pasteur in the fourth quarter of 2011. From March 2009 to November 2010, Mr. Radie
served as president and chief executive officer of Transmolecular, Inc., a
biotechnology company developing cancer diagnostic and treatment products, after
serving as a consultant to Transmolecular from December 2008 through March 2009.
From September 2007 to September 2008, Mr. Radie served as the chief business
officer of Prestwick Pharmaceuticals, Inc., a specialty pharmaceutical company.
Before joining Prestwick, Mr. Radie served in senior management positions with a
number of pharmaceutical and biotechnology companies, including Morphotek, Inc.,
Vicuron Pharmaceuticals, Inc. and Eli Lilly and Company. Mr. Radie serves as a director
of Paratek Pharmaceuticals, a biopharmaceutical company, and Horse Power for Life,
a non-profit organization dedicated to improving the quality of life for individuals
diagnosed with cancer. Mr. Radie received his B.S. in chemistry from Boston College.
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Rutgers University
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& COO; daVIZta
John F. Ritter
Princeton University
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Questions?
info@lifesciencescollaborative.org
Visit our website:
www.lifesciencescollaborative.org

Like us on Facebook

Follow us on Twitter @LSCollab
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