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Dear Attendee,

Thank you for joining us for this amazing opportunity to connect leaders in the
pharmaceutical, biotechnology, and medical device fields. What began as a
monthly breakfast meeting between CEO’s and leaders in these sectors has
blossomed into the Life Sciences Collaborative.
The initial purpose of our group was to initiate discussion amongst business owners,
investors and other industry stakeholders to initiate interactive discussions to
overcome industry related experiences and company related challenges. We
wanted to expand our reach and share this multitude of learnings with others in
the life sciences area, by hosting this inaugural event: From Start-up to Exit –
Lessons for Success.
We would like to specifically acknowledge our Collaborators, who were
instrumental in expanding the visibility of this event in the true spirit of collaboration
on behalf of our common goals. We look forward to bringing you programs like
this to enrich your learnings and add to the collaborations within the Mid-Atlantic
life sciences industry.

Sincerely,

Steven Kantor, Co-Chair
KEH Insurance Agency
Executive Vice President

Robert W. Fesnak, CPA, Co-Chair
Fesnak, LLP
Managing Partner
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ABOUT LSC

WHO WE ARE
The Life Sciences Collaborative is a select group of industry veterans and
executives from the pharmaceutical, biotechnology, and medical device sectors,
and industry service providers who share a common vision of increasing the
success of emerging life sciences businesses in the Mid-Atlantic Region.

MISSION STATEMENT
The mission of the Life Sciences Collaborative is to promote connectivity among
leaders in emerging life sciences businesses through networking, education,
training, and mentorship with the goal of advancing professional development
and business growth in the Mid-Atlantic Region.
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PROGRAM AGENDA

7:00am – 8:00am

Registration, Breakfast & Networking

8:00am – 8:15am

Opening Remarks

8:15am – 9:25am

Panel #1 – Finding the Money

9:30am – 10:40am

Panel #2 – Surviving to Flourishing

10:40am – 11:00am

Break

11:00am – 12:10pm

Panel #3 – Exit – Show Me the Money

12:15pm – 12:45pm

Keynote Speaker

12:45pm – 1:00pm

Closing Remarks

1:00pm – 2:30pm

Lunch & Networking

PAGE 6

OPENING REMARKS

Dr. Helen F. Giles-Gee
President
University of the Sciences

Dr. Helen F. Giles-Gee was selected the 22nd president in the 192-year history of University of the
Sciences and began her tenure on July 16, 2012. A well-respected and nationally known scholar,
having published articles, book chapters, and national reports on economic revitalization, faculty
workload, academic planning, global education, minority retention, and more, she has more
than 30 years of experience in higher education. Dr. Giles-Gee has a documented history of
working with faculty, staff, administrators, and campus communities to implement strategies that
propel institutions to higher levels.
Since her arrival at USciences, Dr. Giles-Gee has already begun to make an impact. She has
taken strides to make the University more efficient through internal realignments and assessments
generating millions of dollars to reinvest in campus priorities, worked to further development of
articulation agreements with other institutions, increased activities with the community, and is
reinvigorating planning for strategic initiatives. In February 2013, she helped to realize the plans for
the construction of the Integrated Professional Education Complex. She added a new provost
and vice president for finance and administration to the administration in July 2013 and looks to
bolster student recruitment and retention with a new vice president for enrollment and student
success.
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PANEL #1
FINDING THE MONEY
Moderator:

Sanjay Batra, PhD
President & CEO
VIAS Partners LLC

This panel will focus on determining the dollars, data and resources you will need to succeed in raising money;
the challenges of raising money in the Mid-Atlantic region; and knowing when investors are committed so you
can close the deal!

Panelist
James Foley, PhD
Managing Partner
Aqua Partners LLC

Jim’s career in the pharmaceutical industry began in 1977 at the Squib Institute of Medical Research
(E.R. Squibb and Sons). In 1989, he joined the Department of Licensing and Business Analysis at
Squibb and relocated to Tokyo to further establish the company’s worldwide pharmaceutical
licensing activities in Japan and relationships with Japanese R&D-based pharmaceutical
companies. Jim joined SmithKline Beecham’s Worldwide Business Development team in 1991 as
Vice President and Director, Business Development – Japan/Asia, and Australia/New Zealand. He
returned to the US in 1995, where he continued his responsibilities based in Philadelphia. In 2002, Jim
re-joined Bristol-Myers Squibb as VP Business Development – Japan/international, focused on the
identification of strategic R&D collaborations and product licensing opportunities from the Japan,
Asia and Australia/New Zealand region. From April 2006 to February 2008, Jim was President and
CEO of SMART Biosciences, an early-stage discovery biotechnology company focused on
neurodegenerative diseases, particularly Alzheimer’s disease. Jim joined Aqua Partners, a
corporate and business development advisory firm focused on strategy development, licensing,
M&A and finance for biotechnology and mid-tier pharma companies worldwide, with a special
expertise in cross-border relationships and deal making.
Jim serves or has served on the Board of Trustees of St. Peter’s School, Philadelphia, the Boards of
Directors of SFJ Pharmaceuticals, Traxion (Baltimore), Sosei and Company (Tokyo), the JapanAmerican Society of greater Philadelphia and New York Pharma Forum and the Advisory boards of
the Haub School of Business (St Joseph’s University, Philadelphia), the Marshal School of Business
Global Bio business Initiative (University of Southern California, Los Angeles), and Sc Capital I
(University City Science Center, Philadelphia). Jim co-chairs the US-japan Health Sciences Dialogue,
an annual meeting held in Philadelphia addressing healthcare issues/solutions in the U.S. and
Japan. A member of the Licensing Executive Society (LES), Jim was honored by the organization
with the Frank Barnes Mentorship Award. He was designated a Certified Licensing Professional
(CLPTM) by LES in 2008. Jim holds a Ph.D. in Physiology from Thomas Jefferson University College of
Graduate Studies. He received a B.A. in Biology and Chemistry from Rutgers University. He was a
NIH Post-Doctoral Fellow from 1975 to 1977 in the Department of Pharmacology, Tulane University
School of Medicine.
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PANEL #1 CONT..
FINDING THE MONEY
Moderator:

Sanjay Batra, PhD
President & CEO
VIAS Partners LLC

This panel will focus on determining the dollars, data and resources you will need to succeed in raising money;
the challenges of raising money in the Mid-Atlantic region; and knowing when investors are committed so you
can close the deal!

Panelist
Walter Greenblatt
Managing Director
Walter Greenblatt & Associates

Walter Greenblatt, a veteran life science focused investment banker, raises seed capital and early
institutional funding for fast-growing life science startups including WuXi Pharmatech (NYSE: WX),
MedAvante, Advanced BioHealing, Callidus Biopharma and others in a variety of therapeutic
areas. In addition to raising early-stage capital, he closes M&A and business development
transactions for clients developing therapeutics, medical devices and pharmaceutical services.
The life science focused, Princeton NJ-based firm he founded, Walter Greenblatt & Associates
(“WGA”), works on an exclusive basis with a small number of clients, generally working over an
extended period to raise a staged series of increasingly large capital rounds. The firm’s success rate
in raising capital for its clients exceeds 90%. WGA has raised $83 million in very early stage equity for
life science startups. Investors include high net worth individuals, family offices and life science
focused venture capital firms. To date, the investors in WGA rounds have realized cash returns from
those rounds exceeding $515 million, or 6.25X, an IRR of over 66%. Over half of the WGA clients that
have not yet generated returns for investors are continuing to build towards a liquidity event.
Walter Greenblatt is an experienced entrepreneur and “hands-on” operating executive himself.
Prior to founding Walter Greenblatt & Associates, he founded, grew and sold a profitable business
over an eleven-year period. Before that, he was with Bain & Company. He received his MBA
Harvard Business School (with Distinction) after graduating from Yale (summa cum laude) and
receiving a Masters in Economics (with First Class Honours) from Balliol College, Oxford University.
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PANEL #1 CONT..
FINDING THE MONEY
Moderator:

Sanjay Batra, PhD
President & CEO
VIAS Partners LLC

This panel will focus on determining the dollars, data and resources you will need to succeed in raising money;
the challenges of raising money in the Mid-Atlantic region; and knowing when investors are committed so you
can close the deal!

Panelist
Shahram Hejazi, PhD
Venture Partner
BioAdvance

Dr. Shahram Hejazi is a life science entrepreneur and executive with general management
experience in early-stage ventures and large global companies. Currently, he is a Venture Partner
with BioAdvance, where he focuses on investments in devices, diagnostics, research tools, and
health IT. At BioAdvance he is a Board Director for Enzium, Inc., Optofluidics, Inc., Leversense LLC,
Infrascan, Inc., and Eagle Vision Pharmaceutical, Inc. He is also the founder and CEO of Optimeos
Life Sciences LLC, a company based on a nanoparticle technology licensed from Princeton
University. In addition to his Board responsibilities at BioAdvance, Shahramis on the Boards of SibTech
Inc., Therognostic Technologies Inc., and Integral Molecular Inc.
Prior to these positions, (2004-2008), Shahram was the President of Kodak's Molecular Imaging
division, where he had global responsibility for R&D, manufacturing, operations, sales, marketing,
and service of three diverse business lines, eventually selling it to a private equity firm. Before Kodak
(2001-2004), he was the CEO of Zargis Medical Corp. (a Siemens spinoff) where he led the company
from raising capital and the technology development to completion of several clinical trials,
successful FDA regulatory approval and product launch – the company was later sold to 3M. Prior
to Zargis (1996-2001), Shahram was the Global Head of the Strategic Business Development at
Siemens medical, responsible for identifying early stage growth/investment opportunities and new
business development. Earlier in his career, Shahram held R&D management positions at Kodak and
IBM. Shahram has a PhD in electrical engineering with an emphasis in biophysics (SUNY at Buffalo)
and an executive business education (Stanford University).
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PANEL #2
SURVIVING TO FLOURISHING
Moderator:

Michael Romano, CPA
Partner
Fesnak LLP

The goal of this panel is to offer practical advice and guidance to grow a successful life sciences company.
The discussions will focus on operating in today’s environment, key considerations during the stages of
development, decisions on resourcing, and how to leverage and manage outsourced partners.

Panelist
Jane Hollingsworth
Managing Partner
Militia Hill Ventures

Jane is Managing Partner of Militia Hill Ventures, a Philadelphia-based life sciences accelerator, and
Executive Chair of Immunome Inc., a cancer immunotherapy company. Jane is also co-founder and
former CEO of NuPathe Inc., a publicly traded biopharmaceutical company focused on the
development and commercialization of branded therapeutics for diseases of the central nervous
system. Jane is also the co-founder and former EVP of Auxilium Pharmaceuticals, a publicly-traded
specialty pharmaceutical company focused on urology and novel treatments for unmet medical needs.
Prior to founding and launching two successful biopharmaceutical companies, Ms. Hollingsworth was VP,
Secretary & General Counsel of IBAH, Inc., a publicly traded, multinational clinical research organization.
Before joining IBAH, she practiced law at the Philadelphia law firm of Montgomery, McCracken, Walker
& Rhoads and served as law clerk to the Honorable Jane R. Roth of the United States District Court for the
District of Delaware.
Ms. Hollingsworth is one of the leaders of the entrepreneurial and life sciences communities, serves as the
President of the Alliance of Women Entrepreneurs (AWE) and sits on various industry and community
boards, including the Alliance of Women Entrepreneurs (AWE), Pennsylvania BIO, the University City
Science Center, the Kimmel Center for the Performing Arts and Breastcancer.Org.
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PANEL #2 CONT..
SURVIVING TO FLOURISHING
Moderator:

Michael Romano, CPA
Partner
Fesnak LLP

The goal of this panel is to offer practical advice and guidance to grow a successful life sciences company.
The discussions will focus on operating in today’s environment, key considerations during the stages of
development, decisions on resourcing, and how to leverage and manage outsourced partners.

Panelist
JeanMarie Markham
President & CEO
Clinlogix, LLC

JeanMarie is an accomplished life science executive with over 20 years of in-depth, global
operations experience, from POC to Clinical Development to Commercial. She is a strategic
thinker and problem solver within the industry. She has extensive experience in Project-Program
Management, International Clinical Operations Management within the United States, Europe,
Latin America, and Asia. She is the visionary & founder of Clinlogix, a global Clinical Research
Organization that was founded with the mission of getting needed therapies and treatments to
patients by assisting the biopharmaceutical and medical device industry through decreasing
project cycle time and ultimately producing timely, cost effective and high-quality clinical trial
data.
Through Clinlogix, JeanMarie has developed solutions worldwide for pharmaceutical, biotech
and medical device companies from Discovery through Phase IV. JeanMarie’s experience and
expertise provide a unique perspective to this panel.
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PANEL #2 CONT..
SURVIVING TO FLOURISHING
Moderator: Michael Romano, CPA
Partner
Fesnak LLP
The goal of this panel is to offer practical advice and guidance to grow a successful life sciences company.
The discussions will focus on operating in today’s environment, key considerations during the stages of
development, decisions on resourcing, and how to leverage and manage outsourced partners.

Panelist
Dennis Willson
Co-Founder, Chairman & CEO
Hsiri Therapeutics, LLC

Mr. Willson is one of the founders of Hsiri Therapeutics, a start-up developer of novel antibiotics based on
discoveries from the laboratories of Dr. Marvin Miller at the University of Notre Dame. He began his
career in the pharmaceutical industry as an attorney with Abbott Laboratories, later training in various
marketing and financial positions at Abbott’s Argentine subsidiary. He moved to Rorer International in
1985, where ultimately he held the position of Managing Director of Rorer Spain. Following the merger
with Rhone Poulenc, Mr. Willson left Rorer to join Carrington Laboratories in Dallas, Texas, where he served
as Executive VP for two years. In 1992, he became one of the founders of Cytokine PharmaSciences
(CPSI) and took the position of VP, Business Development. He was appointed President and CEO of CPSI
in June 2002. CPSI was successfully sold to Ferring in October 2011.

Mr. Willson graduated summa cum laude from the University of Notre Dame with a degree in psychology
and modern languages. He received a juris doctor degree from the University of California, Hastings
College of the Law, and is an active member of the Pennsylvania Bar. In addition to his business
activities, Mr. Willson is one of the founders of Tredyffrin & Easttown Care, a community non-profit group
with a mission to help those in need in and around Tredyffrin and Easttown townships, where he lives, and
Co-Chair of the Hubert J.P. Schoemaker Classic, an annual golf tournament and dinner that raises funds
for Melmark, an organization dedicated to mentally disabled children and adults. Recently he became
Co-Chair of Melmark’s first capital raising campaign known as “Promises to Keep”.
Mr. Willson is an avid golfer and member of Waynesborough Country Club. He sits on the boards of four
companies, including one in Spain and three in the U.S. Mr. Willson and his wife, Claudia, have been
married for 37 years and have three children and three granddaughters.
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PANEL #3
EXIT – SHOW ME THE MONEY
Moderator:

Ryan J. Udell
Partner & Co-Chair, Corporate and Securities Group
White & Williams, LLP

The exit can come at anytime during the lifecycle of a company, however there are practical
milestones that drive value and offer opportunities for such an event. This panel will discuss the
strategies of making the decision to sell, preparing the company for the sales process and getting
the deal done!

Panelist
JD Friedland
Senior Managing Director
Match Point Partners

Mr. Friedland is a Founder and Senior Managing Director at Match Point Partners. He has provided
strategic advice to corporate clients in the healthcare sector for the last 20 years. His client list includes
such prominent firms as Abbott Laboratories, Aetna, Pfizer, Misys, Senior Housing Properties, United Dental
Care, Ocular Sciences, Fresenius Medical Care, Cenegenics and Volcano. Mr. Friedland has worked
extensively in the medical technology and healthcare information technology sectors, and has worked
on a variety of merger and advisory transactions, including buy-side and sell-side assignments, spin-offs
and split-offs, asset and division sales, mergers of equals and restructurings. He also has a breadth of
experience in valuations work.
Prior to Match Point Partners, Mr. Friedland was the Founder and a Senior Managing Director of Epsilon
Securities. Until 2007, Mr. Friedland was Head of U.S. Healthcare Banking for Rothschild, Inc. Prior to joining
Rothschild Inc. in 2005, Mr. Friedland was a Managing Director at Rinaldini & Co., a New York-based
investment firm specializing in corporate finance and financial advisory services. Mr. Friedland has also
held senior positions in the Healthcare Group at Lazard Freres, Wasserstein Perella (later Dresdner
Kleinwort Wasserstein) and Cowen & Company.
Mr. Friedland received a Master of Business Administration degree from the Wharton School of the
University of Pennsylvania and a Bachelor of Science degree in Business Administration from the University
of Southern California. Mr. Friedland is a registered representative and holds licenses for the Series 7, 24,
63 and 79.
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PANEL #3 CONT..
EXIT – SHOW ME THE MONEY
Moderator:

Ryan J. Udell
Partner & Co-Chair, Corporate and Securities Group
White & Williams, LLP

The exit can come at anytime during the lifecycle of a company, however there are practical
milestones that drive value and offer opportunities for such an event. This panel will discuss the
strategies of making the decision to sell, preparing the company for the sales process and getting
the deal done!

Panelist
Brian McVeigh
VP WorldWide Business Development Transaction &
Investment Management
GlaxoSmith Kline

Brian McVeigh is the Vice President of Worldwide Business Development Transactions and
Investment Management at GlaxoSmithKline (GSK). In this capacity he leads a global team of
Business Development professionals responsible for GSK’s business development deals including inlicenses, out-licenses, research collaborations, co-development and co-promotion arrangements,
joint ventures, product acquisitions, newco startups, equity investments, and M&A deals. He also
has responsibility for managing GSK’s portfolio of equity investments in R&D collaboration partners
and GSK’s portfolio of LP investments in venture capital funds.
Brian has held a number of positions of increasing responsibility within the R&D Finance, Marketing,
Corporate, and Worldwide Business Development organizations throughout his 20+ year career with
GSK. Brian has extensive business development experience having successfully led a broad range
of business development transactions including the acquisitions of Domantis, Praecis, Sirtris, and
Genelabs, and the in-licensing of ambrisentan (Volibris®). Brian is a member of GSK’s Business
Development Executive Committee, Transactions Leadership Team, and the Technology
Investment Board. He serves on the Board of Directors of the SB1 Federal Credit Union, the
Strategic Advisory Board of the Longwood Founders Fund, and the LP Advisory Committee’s of the
Index Ventures Life VI fund, Hatteras Venture Partners III Fund, and Hatteras Venture Partners IV
Fund. In 2012 he was named one of Philadelphia’s Top 40 Business People Under the Age of 40.
Brian holds Bachelor of Science degrees in Accounting and Finance from LaSalle University, an MBA
with a Concentration in Finance from Villanova University, a Post MBA Certificate in Pharmaceutical
Marketing from Saint Joseph's University, and a CPD from the Wharton Business School. He is a
member of the Licensing Executives Society and is a Certified Public Accountant, Certified
Management Accountant, and a Certified Licensing Professional.
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PANEL #3 CONT..
EXIT – SHOW ME THE MONEY
Moderator:

Ryan J. Udell
Partner & Co-Chair, Corporate and Securities Group
White & Williams, LLP

The exit can come at anytime during the lifecycle of a company, however there are practical
milestones that drive value and offer opportunities for such an event. This panel will discuss the
strategies of making the decision to sell, preparing the company for the sales process and getting
the deal done!

Panelist
Nick Spring
Managing Partner
Humanitas Consulting LLC

Nick Spring is a successful executive, entrepreneur and consultant with a track record of company
startups, development and exits. He is the Managing Partner of Humanitas Consulting LLC, which advises
clients in the life sciences, biotech, animal health and mHealth fields. His background includes global
sales & marketing, general management, team development and developing new products and ideas.
The company that he founded in 2005, Topaz Pharmaceuticals Inc., was successfully acquired by Sanofi
Pasteur creating very significant returns for all of the investors. He led Topaz through multiple rounds of
financing, R&D (pre-clinical to Phase III) and value growth, as CEO & President for five years and Board
Member throughout. On Feb 7 2012 the FDA approved the product that he founded the company
upon, Sklice® on its first submission. Prior to founding Topaz, Nick enjoyed a global career at Merck & Co.
Senior general management. He is always looking at options and opportunities where he could add
significant value. He is actively involved as a Business Adviser with the Science Center of Philadelphia's
QED program for innovation and has served on their steering committee. Nick is an Adjunct Associate
Professor at the University of Sciences specializing in entrepreneurship and healthcare.

PAGE 16

KEYNOTE SPEAKER

Richard Caruso, PhD
Founder
Integra Life Sciences

Richard E. Caruso, PhD., founded Integra Life Science in 1989 and served as the
Company's Chairman from March 1992 until January 2012, and as a director since
March 1992. Dr. Caruso is currently the president and a member of The Provco
Group, a venture and real estate investment company, an advisor to Quaker
BioVentures, a medical venture capital financial investor, a member of the Board of
Directors of Camel City Solar, LLC, a development stage solar energy company, a
member of the Board of Directors of Diasome Pharmaceuticals, LLC, a start-up
company, and an advisor to NewSpring Capital and ePlanet Ventures II, both
diversified venture capital financial investors. Further, he serves as the Chief
Executive Officer of Smart Personalized Medicine, LLC and President of Manage
RightLite, LLC. Dr. Caruso served as the Company's Chief Executive Officer from
March 1992 to December 1997 and also as the Company's President from
September 1995 to December 1997. From 1969 to 1992, Dr. Caruso was a principal of
LFC Financial Corporation, a project finance company, where he was also a
director and Executive Vice President.
In 2006, Dr. Caruso was named the Ernst and Young National Entrepreneur of the
Year for the United States. Dr. Caruso is on the Board of Susquehanna University, The
Baum School of Art and the Uncommon Individual Foundation (Founder). He
received a B.S. degree from Susquehanna University, an M.S.B.A. degree from
Bucknell University and a Ph.D. degree from the London School of Economics,
University of London (United Kingdom), and an honorary Ph.D. degree in medical
engineering from Drexel University.
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ADVISORY BOARD

Steven A. Kantor – Co-Chair
Executive Vice President, Principal
KEH Insurance Agency

Robert W. Fesnak, CPA – Co-Chair
Managing Partner
Fesnak, LLP

Martin E. Adelson, PhD
Chief Operating Officer,
Genesis Biotechnology Group

Sina Adibi
CEO
Adaptive Clinical Systems

Sherine O. Aly
Founder, President & CEO
BioCentric, Inc.

Sanjay Batra, PhD, FACC
President & CEO
VIAS Partners LLC

Steven W. Bass, PhD
President
Bass BioPharm Consulting Group LLC

Jim Berwick
CFO & Vice President, Finance
InSight Pharmaceuticals, LLC

Michael J. Daley, PhD
Principal, Cognate Consultants, LLC
President & Founder, OrthogenRx, Inc.

Kathleen P. DeLawrence
Principal
kpd consulting

Dale Keshishian
CEO
HealthWorks Academies

Christopher J. Markham
Director of IT Services
Clinlogix LLC

Michael J. Mentzel
Partner and Co-Chair
Corporate and Securities Group
White and Williams LLP

Ryan W. O’Donnell
Shareholder
Volpe and Koenig, P.C.

Michael Romano, CPA
Partner
Fesnak, LLP
Craig H. Scott
Founder & CEO
CHS Ventures
Ryan J. Udell
Partner & Co-Chair
Corporate and Securities Group
White and Williams LLP

Benjamin Ruder
CEO
B Positive National Blood Services
Davood Tashayyod
Coulter Project Director
Drexel University
Cheri Wilczek, MS, BS
President & Founder
ClinAudits, LLC

Raghav Sahai
Founder & CEO
Eutech Scientific Services, Inc.
Terrence O. Tormey
President and CEO, Director
Prevention Pharmaceuticals, Inc.
Shekhar Yerramilli
Co-Founder & CEO
daVIZta

Like us on Facebook

Questions?
info@lifesciencescollaborative.org

Follow us on Twitter
#LSC2014

Visit our website:
www.lifesciencescollaborative.org

